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CIBER SPARKLES AS WINNER OF NATIONAL JEWELER’S
SAP® SOLUTION IMPLEMENTATION CONTRACT
CIBER to Implement Various SAP Solutions for Shane Company

NEW YORK CITY, NY. —Jan. 16, 2006 — CIBER Novasoft, the SAP® solution consulting division of CIBER,
Inc. (NYSE: CBR), today announced it has been chosen by national jewelry retailer Shane Company to
implement a variety of SAP solutions for the firm. CIBER will use its Rapid Retail™ solution, a template-based
implementation approach that reduces costs, risks, and time-to-launch by up to 40%. The project is a major
undertaking, and, when complete, will help Shane Company reduce costs, streamline processes, adopt industry
best practices, enhance customer service, launch a customer loyalty program, and prepare for international
expansion. CIBER made the announcement at the National Retail Federation (NRF) Conference, which is being
held in New York City January 15— 17.

CIBER’s Novasoft division will serve as the prime implementation partner, collaborating with SAP
Consulting to implement SAP for Retail, SAP NetWeaver Business Intelligence, mySAP Customer
Relationship Management (mySAP CRM) and SAP’s new Triversity Point-of-Sale (POS) software solutions.
CIBER’s extensive consulting experience and Rapid Retail ™ approach will help Shane Co. minimize
implementation costs and risks, while ensuring a swift installation, data conversion, and transition to the new
software. The project will affect over 600 users within the organization..

“CIBER Novasoft’s comprehensive experience with retail solutions was a critical factor for us in
selecting CIBER for this project,” said Tom Shane, CEO, Shane Company. “We’re excited to be a showcase
client for SAP and CIBER—we want to capitalize on CIBER’s retail expertise, and the first to take advantage
of SAP’s new Triversity POS solution. The project will help Shane work more efficiently with vendors, provide
more personalized service to customers—especially online—and launch our customer rewards program.”

The project will be SAP’s first retail implementation to include the Triversity POS software. CIBER
Novasoft has completed more than 50 SAP for Retail implementations internationally, for clients such as B&Q,
French Connection UK, Halfords, Alpha Retail, and Dunelm Mill.

(MORE)
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“We’re excited about the opportunity to provide Shane Company with a total solution that meets their
retail needs,” said Jeff McKinney, vice president of Retail, SAP Americas. “Our new Triversity POS product
will simplify complex transactions and automate tasks that can take resources from more critical tasks. We
look forward to leveraging CIBER’S comprehensive consulting expertise in SAP for Retail to help us roll out
this fantastic solution.”

Joerg Rohde, Vice President of CIBER Novasoft, said, “Shane Co. is making a smart strategic move by
investing in this solution. CIBER brings years of experience helping retailers manage complex SAP
implementation projects. We’re familiar with the challenges and opportunities of these projects, and can help
organizations like Shane Company avoid project hurdles and ensure that they will realize streamlined
operations and increased profitability.”

Headquartered in Centennial, Colo., Shane Company was founded in 1971, and is the only independent
jewelry retailer that is also a direct importer of diamonds, rubies, sapphires, and pearls. The firm has 23 stores

in 12 states, as well as an online marketplace at www.shaneco.com.

About CIBER Novasoft

CIBER Novasoft, a division of CIBER, Inc. (NYSE: CBR), is the company’s SAP practice that
provides a complete range of services to support clients with their SAP applications and technology. CIBER
Novasoft is an SAP Alliance Partner and Special Expertise partner for SAP in a variety of sectors, and has a
worldwide client base that includes companies like Bayer, B&Q and Metro Group. The division possesses
strong capabilities in industries such as retail, chemicals, pharmaceuticals, automotive, telecommunication and
public services (government, higher education and research and utilities).

CIBER, Inc. (NYSE: CBR) is a pure-play international system integration consultancy with superior
value-priced services for both private and government sector clients. CIBER’s global delivery services are
offered on a project or strategic staffing basis, in both custom and enterprise resource planning (ERP) package
environments, and across all technology platforms, operating systems and infrastructures. Founded in 1974 and
headquartered in Greenwood Village, Colo., the company now serves client businesses from over 60 U.S.
offices, 20 European offices and four offices in Asia. Operating in 18 countries, with an annualized revenue
run-rate of approximately $950 million, and 8,000 employees, CIBER and its IT specialists continuously build
and upgrade clients’ systems to “competitive advantage status.” CIBER is included in the Russell 2000 Index
and the S&P Small Cap 600 Index. CIBER, ALWAYS ABLE. www.ciber.com

CIBER Forward-Looking and Cautionary Statements

Statements contained in this release may constitute "“forward-looking statements™ within the meaning of the
Private Securities Litigation Reform Act of 1995. These statements involve a number of risks, uncertainties and other
factors that could cause actual results to differ materially, as discussed in the company's filings with the Securities and
Exchange Commission. CIBER undertakes neither intention nor obligation to publicly update or revise any forward-
looking statements. CIBER and the CIBER logo are trademarks or registered trademarks of CIBER, Inc. Copyright® 2006
by CIBER, Inc. All rights reserved.
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SAP Forward-Looking and Cautionary Statements

Any statements contained in this document that are not historical facts are forward-looking statements as defined in the U.S. Private Securities Litigation
Reform Act of 1995. Words such as “anticipate,” “believe,” “estimate,” “expect,” “forecast,” “intend,” “may,” “plan,” “project,” “predict,” “should” and
“will” and similar expressions as they relate to SAP are intended to identify such forward-looking statements. SAP undertakes no obligation to publicly
update or revise any forward-looking statements. All forward-looking statements are subject to various risks and uncertainties that could cause actual
results to differ materially from expectations The factors that could affect SAP's future financial results are discussed more fully in SAP's filings with the
U.S. Securities and Exchange Commission ("SEC"), including SAP's most recent Annual Report on Form 20-F filed with the SEC. Readers are cautioned
not to place undue reliance on these forward-looking statements, which speak only as of their dates.
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SAP, R/3, mySAP, mySAP.com, xApps, XApp, SAP NetWeaver and other SAP products and services mentioned herein as well as
their respective logos are trademarks or registered trademarks of SAP AG in Germany and in several other countries all over the
world. All other product and service names mentioned are the trademarks of their respective companies. Data contained in this
document serve informational purposes only. National product specifications may vary.
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